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* Statement of Work/Quote sent to the client
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Our mission is to provide our clients with
O] D innovative, industry-leading business solutions that
. ; emo allow them to focus on their core competencies
Cl:len: D|ISCOdVedl'yf f * System overview by the Solution and grow their businesses.
* Understanding client need and confirm i Architect (SA) - Includes pre-demo . g
D365 i a fit questionnaie (i appiicable) O 3 Our vision is to be the most trusted and reliable

partner in the Microsoft Dynamics community,
providing quality solutions and services that exceed
customer expectations.

A trunorth

02




